
TIRE’S WAREHOUSE FINDS SIGNIFICANT NEW REVENUE
BY SIMPLY CHARGING FORKLIFTS

For over 50 years, Tire’s Warehouse, a leading tire wholesaler, has delivered exceptional value and unparalleled 
service for West Coast markets—inclusive of California, Nevada, and Arizona. Based out of Corona, California, 
Tire’s Warehouse employs over 500 team members, has more than 20 brands of tires, over 19,000 SKUs, and 
provides its customers with free same-or-next day delivery. Founded on the philosophy of always putting 
their customers fi rst and maintaining the strength and longevity of their relationships with manufacturers, 
Tire’s Warehouse strives to make doing business with them a seamless experience. 

THE CHALLENGE

Tire’s Warehouse fi rst transitioned to electric 
lifts over eleven years ago to avoid the constant 
process of otherwise exchanging and refi lling 
propane tanks. With roughly 90% of their lifts 
being order pickers, using electric models 
has enabled them to experience e�  ciencies 
throughout their supply chain. Recognizing the 
positive environmental impact electric o� ers, 
California’s Low Carbon Fuel Standard (LCFS) has 
allowed those using electric forklifts to generate 
clean fuel credits and subsequently, new revenue 
since January 1, 2016.

However, like many other companies, 
Tire’s Warehouse wasn’t aware of LCFS 
credits and had forgone the fi nancial 
returns for using electric lifts.
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THE SOLUTION

Aware of the untapped fi nancial potential, U.S. Gain approached Tire’s 
Warehouse with their credit generation service. After overcoming the 
commonly held misconception that this was too good to be true, by 
Q3 of 2020 Tire’s Warehouse’s 70 e-lifts were o�  cially registered 
with the California Air Resources Board (CARB). And, U.S. Gain was 
still able to report their Q2 charging usage, surfacing even more 
revenue. The process was simple. Tire’s Warehouse simply needed 
to provide basic information on their lifts, chargers, and warehousing 
facilities as well as conduct an easy, quarterly data pull from a few 
of their chargers: serving as a baseline for the entirety of their e-lift 
fl eet. After that, U.S. Gain handled the rest—submitting registration to 
CARB, compiling quarterly data, performing all calculations, gaining 
approval on operational data, verifying data accuracy, and monetizing 
generated credits through their tenured, in-house trading team. 

THE RESULT

Since June of 2020, Tire’s 
Warehouse’s 70 electric lifts have 
generated $100,000 in LCFS 
credit value. “I never would have 
guessed the value that could 
be derived from participating in 
credit generation. Simply by using 
an existing fl eet of vehicles, this 
process a� ords organizations the 
ability to reinvest earnings back 
into their organization as a profi t,” 
noted Brad Uptgraft, Director of 
Operations at Tire’s Warehouse. 

From initial registration, to quarterly data reporting, to noting changes 
in fl eet composition or charger types, working with U.S. Gain has been a 

seamless experience. They’ve managed the entire process,
enabling me to manage our fl eet. 

— BRAD UPTGRAFT, Director of Operations at Tire’s Warehouse

NEXT STEPS

Tire’s Warehouse has committed to retiring and replacing their 28 pre-2010 e-lift models in the coming years. 
By doing so, their new lifts will generate credits at 4x the value of that of the models they replaced. Additionally, 
Tire’s Warehouse will continue upgrading outdated chargers with those bearing better e�  ciencies—helping 
to increase their credit potential. Together, these actions result in a lower total cost of ownership (TCO) for 
new equipment purchased as well as lower overall operational costs. But, that’s not all. Tire’s Warehouse is 
also evaluating the potential to use additional renewable energy sources within their operations—looking for 
further means to optimize their charging experience. 

At U.S. Gain, we’re committed to developing and distributing the cleanest alternative fuel and renewable 

thermal energy options: inclusive of renewable natural gas, electric and hydrogen. Our portfolio enables your 

organization to meet your decarbonization goals, ahead of schedule. Able to leverage existing and emerging 

alternatives to best fi t the needs of your organization, contact us today for customized solutions.

“At U.S. Gain, we can leverage what our competitors cannot. With more than 70 years in the 
transportation industry, we’ve been generating credits across all clean fuel programs since their 
inception, are directly connected with obligated parties, and have a tenured, in-house trading 
team that ensures annual indexed averages are met—allowing us to maximize fi nancial returns 
for our customers.”

— JON SUMMERSETT, Director of Product Management at U.S. Gain
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